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Chapter 100 Introduction toAccounting PrinciplesAct 1L Description of the Types of Business EntitiesAct 110
The Role of Accounting in BusinessAct 1111J Accounting PrinciplesChapter 2 Setting upAccountsAct |

O Characteristics ofAnAccountAct I1] BasicAccounting RecordsAct 1111 DiscoveryAndCorrection of Errors in
Trial BalanceChapter 3 The MatchingConceptAnd theAdjusting ProcessAct IL1 The MatchingConceptAct 1]
Nature of theAdjusting ProcessAct I11L] RecordingAdjusting EntriesChapter 4 Income StatementAnd Balance
SheetAct I WhatAre Balance SheetAnd Income Statement?Act 111 Major Sections of the Balance SheetAnd
IncomeStatementAct 111 Income StatementAnd Balance Sheet LinkageChapter 5Cash Flow StatementAct 1]
Using theCash Flow Statement in Decision MakingAct I1L] Operating, InvestingAnd FinancingActivitiesAct 111
[0 An Overview of theCash Flow StatementChapter 6 InventoryAct IC] Inventory MethodsAct I1LI Inventory
ValuationAnd the Measurement of IncomeAct 1110 GAAPsANd PracticalConsideration[J AComparison of

O Inventory MethodsChapter 700 Investment ....Act IJ Short-term InvestmentAct 110 Stock or Bond?Act 1110
Long-term InvestmentChapter 8CashAnd ItsControlAct 1] PettyCashAct 10 The Bank ReconciliationAct 111
(1 CashControlChapter 9 Business inAccountingAct I.Company ProfileAct I100 CreditCardAct 111
MicrocomputerAccounting SystemsChapter 10 Applying forA JobAct IT] Job OptionsAct 11T An InterviewAct
110 AttendingAn InterviewTapescriptsKey to Exercises
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] O Betty, Melba, and Rick had earned their graduate business degrees together and had paid their dues in middle
management positions in various large corporations. Despite their different employers, the three had maintained
their friendship and were now ready to realize their dream of starting a consulting practice. Their projections
showed modest consulting revenue in the short-term offset by expenditures for supplies, a secretary, a small library,
personal computers, and similar necessities. Although each expected to clear no more than perhaps $25,000 for his
or her efforts in their first year in business, they shared high hopes for future growth and success. Besides, it would
be a great pleasure to run their own company and have sole charge of their respective fates. The Software
Entrepreneurd [0 Howard was cashing a seven-figure check for his share of the proceeds from the sale of the
computer software firm he had founded seven years ago with four of his friends. Rather than rest on his laurels,
however, Howard saw this as an opportunity to capitalize on a complex piece of software he had developed in
college. Although Howard was convinced that there would be an extensive market for his software. there was much
work to be done before it could be brought to market. The software had to be converted from a mainframe
operation system to the various popular microcomputer systems. In addition, there was much marketing to be
done prior to its release. Howard anticipated that he would probably spend over $300,000 on programmers and
salespeople before the first dollar of royalties would appear. But he was prepared to make that investment himself,
in anticipation of retaining all the eventual profit.
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