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Unit One Establishing Business RelationsUnit Two Equiries and RepliesUnit Three Quotations and OffersUnit
Four Counter-OfferUnit Five PackingUnit Six ShipmentUnit Seven Negotiating PriceUnit Eight Terms of
PaymentUnit Nine InsuranceUnit Ten AgencyUnit Eleven Joint VentureUnit Twelve Fiexible TradeKey to
Questions Unit One Establishing Business Relations Unit Two Equiries and Replies Unit Three Quotations and
Offers Unit Four Counter-Offer Unit Five Packing Unit Six Shipment Unit Seven Negotiating Price Unit Eight
Terms of Payment Unit Nine Insurance Unit Ten Agency Unit Eleven Joint Venture Unit Twelve Fiexible Trade
Tapescripts Unit One Establishing Business Relations Unit Two Equiries and Replies Unit Three Quotations and
Offers Unit Four Counter-Offer Unit Five Packing Unit Six Shipment Unit Seven Negotiating Price Unit Eight
Terms of Payment Unit Nine Insurance Unit Ten Agency Unit Eleven Joint Venture Unit Twelve Fiexible Trade
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[J [J Section A Listen to the dialogues once and choose the best answer to each of the questions.dJ O 1. A. His
clients will accept the offer. B. The offer is quite reasonable.[] O C. The price is much too high. D. He will prepare
the offer in future.ld O 2. A. She thinks the price is quite reasonable.[] [1 B. He decides to give a 5% discount.[]

0 C. He decides to give a 10% discount.J [J D. The two persons agreed upon an agreement.[] [J 3. A. She will
accept the extended offer. B. The offer is quite reasonable.lJ [J C. They have agreed upon the offer. D.The woman
wont accept the offer.lJ [ 4. A. The lowest prices of this year.[] [1 B. The most reasonable prices of all the years.[]
[0 C. Higher than those she can get elsewhere.[] [0 D. Lower than last years prices.[] [J 5. A. Because the woman
canceled the order.0] O B. Because the market price is declining.[] [ C. Because he wants to get the business.[]

[ D. Because the market price is going up.] [ Section B Listen to the conversations and questions twice and
choose the best answers.[J [1 6. A. The international market. B.The fine quality of their products.(J (I C. The
quantity the man will buy. D.Other suppliers quotations.[] [1 7. A. He will increase the price. B.He will turn to
other suppliers.CJ [0 C. He can make a large order. D.He will decrease the order.[0 O &hellip;&hellip;
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